
REAL ESTATE AGENT TRANSACTION

In this lesson we will define and discuss the role of a transaction agent. Special attention is given to the differences
between transaction agents.

Requirements vary by state but after some period of time working as an agent, one may return to the
classroom and test to become a broker. Drawbacks Because transaction brokers have no fiduciary
responsibility, they cannot always be held legally responsible if something goes wrong. His commission is
split between the brokerage and himself. Local real estate sales activity usually dictates the amount of agreed
commission. References 4. A transaction broker, however, remains legally neutral, and can assist the buyer
and the seller in a transaction. Showing a genuine interest in your clients by asking good questions leads to
significant communications. Levitt supported his argument with a study finding brokers tend to put their own
houses on the market for longer and receive higher prices for them compared to when working for their
clients. Real estate brokers and sellers[ edit ] Services provided to seller as client[ edit ] Upon signing a listing
contract with the seller wishing to sell the real estate, the brokerage attempts to earn a commission by finding
a buyer and writing an offer, a legal document, for the sellers' property for the highest possible price on the
best terms for the seller. Your professional reputation depends on honesty and hard work. Naturally, this limits
the exposure of the property to only one agency. Prepare standard real estate purchase contract. Rather than a
percentage of the sale, the transaction broker often charges a flat fee. Real estate agents in Texas must
represent the buyer, the seller or operate as a dual broker. The DIY company supplied the marketing materials,
signage, and guidance during the contract negotiations. Select Page Communication Tips for Real Estate
Agents Communication tips for real estate agents include maintaining good communications with every party
in a transaction. Your honesty and offering several options might make you lose a sale. Here are six people
involved in a real estate transaction who you will have to work with. Other states, such as Texas, do not yet
allow transaction brokerage. This means that they can offer their services at a much lower price than
traditional brokers or agents. Often times having to get estimates for repairs. Serves as a contact available to
answer any questions about the property and schedule showing appointments. States vary in their wording of
real estate law, but all firmly agree that real estate sales commissions are subject to real estate law. This is
where a Transaction Coordinator TC comes in. They will identify any risks that come with buying the house
and any repairs costs that will likely come up in the future. Good communication resolves these problems.
Never assume you know what a client looks for. He concluded that broker commissions will reduce in future.
Communication Tips for Real Estate Transactions Think like a symphony conductor who coordinates all the
players for a successful transaction. Also, ask if they worked with other agents and if they were happy or
unhappy with their services and why. If there is no co-commission to pay to another brokerage, the listing
brokerage receives the full amount of the commission minus any other types of expenses. In Illinois, the
salesperson license was replaced by a broker license in  For example, California licensees must complete 45
hours of continuing education every 4 years in topics such as agency, trust fund handling, consumer
protection, fair housing, ethics, and risk management. For buyers, an additional advantage is that the buyer is
not legally responsible for the actions of transaction brokers, as is the case with a traditional agent. Instead,
educate, give advice, and get clients to focus on their goals as explained to you. Although there can be other
ways of doing business, a real estate brokerage usually earns its commission after the real estate broker and a
seller enter into a listing contract and fulfill agreed-upon terms specified within that contract. Places a "For
Sale" sign on the property indicating how to contact the real estate office and agent. Negotiates on their client's
behalf when a property inspection is complete. California does not have license reciprocity with other states.
They also ask for full contact information of all parties including the best contact methods and times for
communicating. Creating Value When you focus on creating value for your clients, you create trust with them.
You can set the rules from the beginning when your buyers can call not too late or early while explaining the
best methods to communicate with you. To find out what they seek you must ask questions. Become a Local
Expert Knowing your local community and becoming a local expert makes it easier for potential clients to
trust you.


